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17. UNDERSTANDING YOUR CAPACITY



S E S S I O N  S E V E N T E E N

How To Work Out The Type 
Of Deals You Can Do Within 

Your Purchasing Capacity



Personal Financial Statement – Assets

Cash & Cash Equivalents
Institution Name Account Type and # Current Balance

1.	

2.	

3.	

4.	

5.	

6.	

Total Checking & Savings Accounts	 $ 

Total Cash & Cash Equivalents 	 $ 

Shares & Managed Funds
No. of Shares/Bonds	 Name of Stock/Bond Current Market Value

1.	

2.	

3.	

4.	

5.	

Total Value of Marketable Securities 	$ 

Real Estate
Description Current Market Value

1.	

2.	

3.	

4.	

5.	

Total Value of Real Estate	 $ 

Other Assets (Include interests in Partnerships and Private-Held Stock, Cars, Jet Skis etc.)

Description			 Current Value

1.	

2.	

3.	

4.	

5.	

Total Other Assets $ 

TOTAL ASSETS 	 $ 
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Personal Financial Statement – Liabilities & Net Worth

Credit Cards
Name of Creditor Amount Owed

1.	

2.	

3.	

4.	

5.	

6.	

Total Credit Cards and Revolving Credit Accounts 	 $ 

Other Loans (Car, Boat loans etc.)

Bank (or other lender) 	 Terms Amount Owed

1.	

2.	

3.	

4.	

Total Unsecured Loans $ 

Loans Secured By Real Estate
Bank (or other lender) Terms Amount Owed

1.	

2.	

3.	

4.	

5.	

Total Real Estate Loans	 $ 

Other Liabilities
Name of Creditor Terms Amount Owed

1.	

2.	

3.	

4.	

Total Other Liabilities $ 

TOTAL LIABILITIES 	$ 

TOTAL ASSETS $ 

NETT WORTH $ 
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Personal Financial Statement – Annual Income

Gross Salary & Wages
Source Annual Amount

1.	

2.	

3.	

Total Gross Salary and Wages $ 

Rental Property Income
Source Annual Amount

1.	

2.	

3.	

4.	

5.	

Total Rental Property Income $ 

Dividends & Interest
Source Annual Amount

1.	

2.	

3.	

Total Real Estate Loans	 $ 

Income from Business or Profession
Description Annual Amount

1.	

2.	

Total Income From Business Or Profession	 $ 

Other Income
Description Annual Amount

1.	

2.	

3.	

4.	

Total Other Income	 $ 

TOTAL ANNUAL INCOME 	 $ 
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Personal Collateral Calculator – Based on Ability to Borrow

1. Property Value X 80% = Maximum Loan
1. $450,000 X (0.80) = $360,000
2. �Maximum Loan – Mortgage = Available Equity
2. �$360,000 – $275,000 = $ 85,000

1. Property Value X % = Maximum Loan

1. X  = $ 

2. �Maximum Loan – Mortgage = Avail. Equity

2. –  = $ 

1. Property Value X % = Maximum Loan

1. X  = $ 

2. �Maximum Loan – Mortgage = Avail. Equity

2. –  = $ 

1. Property Value X % = Maximum Loan

1. X  = $ 

2. �Maximum Loan – Mortgage = Avail. Equity

2. –  = $ 

What is my Taxable Income? $ 
What is my likely Loan Value Ratio (LVR)  %
(If you are unsure ask your WiZDOM Strategist)

Property Value; $450,000
Max% Loan: $360,000

Mortgage: $275,000
Available Equity: $ 85,000

Property Value: $ 

Max% Loan: $ 

Mortgage: $ 

Available Equity: $ 

Property Value: $ 

Max% Loan: $ 

Mortgage: $ 

Available Equity: $ 

Property Value: $ 

Max% Loan: $ 

Mortgage: $ 

Available Equity: $ 

Example: $450,000 Property with a mortgage of $275,000

Property 1

Property 2

Property 3

Page 5



Personal Collateral Calculator – Based on Ability to Borrow

Total Available Equity on all properties 		  $ 
Plus 		 +
Total Available “Cash and Cash Equivalents” (from pg 1) $ 
Less 		 –
Personal Safety Buffer
(How much do you need to be comfortable) 	 $ 
Equals 		 =
Total Available Working Equity (AWE) (Enter on pg 11) 	 $ 

1. Property Value X % = Maximum Loan

1. X  = $ 

2. �Maximum Loan – Mortgage = Avail. Equity

2. –  = $ 

1. Property Value X % = Maximum Loan

1. X  = $ 

2. �Maximum Loan – Mortgage = Avail. Equity

2. –  = $ 

1. Property Value X % = Maximum Loan

1. X  = $ 

2. �Maximum Loan – Mortgage = Avail. Equity

2. –  = $ 

Property Value: $ 

Max% Loan: $ 

Mortgage: $ 

Available Equity: $ 

Property Value: $ 

Max% Loan: $ 

Mortgage: $ 

Available Equity: $ 

Property Value: $ 

Max% Loan: $ 

Mortgage: $ 

Available Equity: $ 

Property 4

Property 5

Property 6
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Action Plan Calculator – Income

Passive Income Now 	 $ 
Passive Income in 5 Years $ 
Difference 		 $ 

Year Month
20 	 $ 
20 	 $ 
20 	 $ 
20 	 $ 
20 $ 
Total $ 

How are you going to make it happen?	
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Action Plan Calculator – Equity

Equity Now 		 $ 
Equity in 5 Years $ 
Difference 		 $ 

Year Month
20 	 $ 
20 	 $ 
20 	 $ 
20 	 $ 
20 $ 
Total $ 

How are you going to make it happen?	
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What is the maximum Purchase Price?

What is my intended strategy for my next property? 

What can you afford?

Strategies:	

Renovation 			 $ 

Strata 			 $ 

Subdivision 			 $ 

Council Applications		 $ 

Reports (engineering, hydraulic etc.) 		 $ 

Removal House 			  $ 

Development Contributions* 		 $ 

(major construction via construction loan)	 $ 

Sub Total 			 $ 

10% overrun $ 

Total $ 

* Major construction would be dealt with via a construction loan however you may still
need to contribute some funds depending on equity and end value.
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STEP 1
AWE – Strategy Costs = NAWE

$ – $ =	 $ 
(from pg 6)

STEP 2
NAWE ÷ (0.06* + reverse LVR) = Purchase Price

$ ÷	 $ =	 $ 

Note:

• AWE = Available Working Equity

• NAWE = Nett Available Working Equity

• �Reverse LVR is the difference between the % LVR the Finance Company will give lend you
and 100%.

Examples:

LVR Reverse LVR As a decimal
90% 10% 0.10
80% 20% 0.20
70% 30% 0.30
60% 40% 0.40

*0.06 = 6% - This is the percentage of the purchase price that should be allowed for when
purchasing a property to cover costs. These costs include stamp duty, legals, building and
pest inspections, mortgage application costs etc.

Example: 

Step 1 
$100,000 – $30,000 (reno) = $70,000

Step 2 
70,000 ÷ (0.06 + 0.20) = $269,230
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Now to Quantify Income Restrictions

1. What’s your taxable income now? $ 

2. �What is expected rental income from new purchase(s)? 	 $ 
(N.B. annual rent, not passive)

3. �How much is the bank likely to shadow this income?  % 
(What is percentage of rental income the bank will accept?)

e.g. Adjusted income from new purchase(s) – $

($30,000 x 80%) = $24,000
100

4. �Total Income for Serviceability $
Plug this number into any one of the major banks borrowing
capacity calculators on the internet and determine my
serviceability limit based on this income.

How much could I borrow based on this income? $

What is my Equity Capacity Limit?	 $

What is my Income Capacity Limit? 	 $

Which one is the lesser? 	 $

Notes:
Which one is my weakness?

What type of deal do I need to do to strengthen this weakness?	

Page 12



Page 13


	1_55: 
	2_55: 
	3_55: 
	4_55: 
	5_55: 
	6_55: 
	undefined: 
	undefined_2: 
	1_56: 
	2_56: 
	3_56: 
	4_56: 
	5_56: 
	Total Value of Marketable Securities: 
	1_57: 
	2_57: 
	3_57: 
	4_57: 
	5_57: 
	undefined_3: 
	1_58: 
	2_58: 
	3_58: 
	4_58: 
	5_58: 
	undefined_4: 
	undefined_5: 
	1_59: 
	2_59: 
	3_59: 
	4_59: 
	5_59: 
	6_56: 
	Total Credit Cards and Revolving Credit Accounts: 
	1_60: 
	2_60: 
	3_60: 
	4_60: 
	undefined_6: 
	1_61: 
	2_61: 
	3_61: 
	4_61: 
	5_60: 
	undefined_7: 
	1_62: 
	2_62: 
	3_62: 
	4_62: 
	undefined_8: 
	TOTAL LIABILITIES: 
	undefined_9: 
	undefined_10: 
	1_63: 
	2_63: 
	3_63: 
	undefined_11: 
	1_64: 
	2_64: 
	3_64: 
	4_63: 
	5_61: 
	undefined_12: 
	1_65: 
	2_65: 
	3_65: 
	undefined_13: 
	1_66: 
	2_66: 
	undefined_14: 
	1_67: 
	2_67: 
	3_66: 
	4_64: 
	undefined_15: 
	undefined_16: 
	EXAMPLE  10 SMITH STRow1: 
	 31200Row1: 
	 2000Row1: 
	699Row1: 
	 20970Row1: 
	 8230Row1: 
	5Row1: 
	 25000Row1: 
	 500000Row1: 
	 300000Row1: 
	 200000Row1: 
	17Row1: 
	EXAMPLE  10 SMITH STRow2: 
	 31200Row2: 
	 2000Row2: 
	699Row2: 
	 20970Row2: 
	 8230Row2: 
	5Row2: 
	 25000Row2: 
	 500000Row2: 
	 300000Row2: 
	 200000Row2: 
	17Row2: 
	EXAMPLE  10 SMITH STRow3: 
	 31200Row3: 
	 2000Row3: 
	699Row3: 
	 20970Row3: 
	 8230Row3: 
	5Row3: 
	 25000Row3: 
	 500000Row3: 
	 300000Row3: 
	 200000Row3: 
	17Row3: 
	EXAMPLE  10 SMITH STRow4: 
	 31200Row4: 
	 2000Row4: 
	699Row4: 
	 20970Row4: 
	 8230Row4: 
	5Row4: 
	 25000Row4: 
	 500000Row4: 
	 300000Row4: 
	 200000Row4: 
	17Row4: 
	EXAMPLE  10 SMITH STRow5: 
	 31200Row5: 
	 2000Row5: 
	699Row5: 
	 20970Row5: 
	 8230Row5: 
	5Row5: 
	 25000Row5: 
	 500000Row5: 
	 300000Row5: 
	 200000Row5: 
	17Row5: 
	EXAMPLE  10 SMITH STRow6: 
	 31200Row6: 
	 2000Row6: 
	699Row6: 
	 20970Row6: 
	 8230Row6: 
	5Row6: 
	 25000Row6: 
	 500000Row6: 
	 300000Row6: 
	 200000Row6: 
	17Row6: 
	EXAMPLE  10 SMITH STRow7: 
	 31200Row7: 
	 2000Row7: 
	699Row7: 
	 20970Row7: 
	 8230Row7: 
	5Row7: 
	 25000Row7: 
	 500000Row7: 
	 300000Row7: 
	 200000Row7: 
	17Row7: 
	EXAMPLE  10 SMITH STRow8: 
	 31200Row8: 
	 2000Row8: 
	699Row8: 
	 20970Row8: 
	 8230Row8: 
	5Row8: 
	 25000Row8: 
	 500000Row8: 
	 300000Row8: 
	 200000Row8: 
	17Row8: 
	EXAMPLE  10 SMITH STRow9: 
	 31200Row9: 
	 2000Row9: 
	699Row9: 
	 20970Row9: 
	 8230Row9: 
	5Row9: 
	 25000Row9: 
	 500000Row9: 
	 300000Row9: 
	 200000Row9: 
	17Row9: 
	EXAMPLE  10 SMITH STRow10: 
	 31200Row10: 
	 2000Row10: 
	699Row10: 
	 20970Row10: 
	 8230Row10: 
	5Row10: 
	 25000Row10: 
	 500000Row10: 
	 300000Row10: 
	 200000Row10: 
	17Row10: 
	EXAMPLE  10 SMITH STRow11: 
	 31200Row11: 
	 2000Row11: 
	699Row11: 
	 20970Row11: 
	 8230Row11: 
	5Row11: 
	 25000Row11: 
	 500000Row11: 
	 300000Row11: 
	 200000Row11: 
	17Row11: 
	EXAMPLE  10 SMITH STRow12: 
	 31200Row12: 
	 2000Row12: 
	699Row12: 
	 20970Row12: 
	 8230Row12: 
	5Row12: 
	 25000Row12: 
	 500000Row12: 
	 300000Row12: 
	 200000Row12: 
	17Row12: 
	EXAMPLE  10 SMITH STRow13: 
	 31200Row13: 
	 2000Row13: 
	699Row13: 
	 20970Row13: 
	 8230Row13: 
	5Row13: 
	 25000Row13: 
	 500000Row13: 
	 300000Row13: 
	 200000Row13: 
	17Row13: 
	EXAMPLE  10 SMITH STRow14: 
	 31200Row14: 
	 2000Row14: 
	699Row14: 
	 20970Row14: 
	 8230Row14: 
	5Row14: 
	 25000Row14: 
	 500000Row14: 
	 300000Row14: 
	 200000Row14: 
	17Row14: 
	EXAMPLE  10 SMITH STRow15: 
	 31200Row15: 
	 2000Row15: 
	699Row15: 
	 20970Row15: 
	 8230Row15: 
	5Row15: 
	 25000Row15: 
	 500000Row15: 
	 300000Row15: 
	 200000Row15: 
	17Row15: 
	EXAMPLE  10 SMITH STRow16: 
	 31200Row16: 
	 2000Row16: 
	699Row16: 
	 20970Row16: 
	 8230Row16: 
	5Row16: 
	 25000Row16: 
	 500000Row16: 
	 300000Row16: 
	 200000Row16: 
	17Row16: 
	 31200TOTAL: 
	 2000TOTAL: 
	699TOTAL: 
	 20970TOTAL: 
	 8230TOTAL: 
	5TOTAL: 
	 25000TOTAL: 
	 500000TOTAL: 
	 300000TOTAL: 
	 200000TOTAL: 
	17TOTAL: 
	What is my Taxable Income: 
	What is my likely Loan Value Ratio LVR: 
	1_68: 
	X: 
	undefined_25: 
	2_68: 
	undefined_26: 
	undefined_27: 
	1_69: 
	X_2: 
	undefined_28: 
	2_69: 
	undefined_29: 
	undefined_30: 
	1_70: 
	X_3: 
	undefined_31: 
	2_70: 
	undefined_32: 
	undefined_33: 
	Property Value: 
	Max Loan: 
	Mortgage: 
	Available Equity: 
	Property Value_2: 
	Max Loan_2: 
	Mortgage_2: 
	Available Equity_2: 
	Property Value_3: 
	Max Loan_3: 
	Mortgage_3: 
	Available Equity_3: 
	Property Value_4: 
	1_71: 
	X_4: 
	undefined_34: 
	Max Loan_4: 
	Mortgage_4: 
	2_71: 
	undefined_35: 
	undefined_36: 
	Available Equity_4: 
	Property Value_5: 
	1_72: 
	X_5: 
	undefined_37: 
	Max Loan_5: 
	Mortgage_5: 
	2_72: 
	undefined_38: 
	undefined_39: 
	Available Equity_5: 
	Property Value_6: 
	1_73: 
	X_6: 
	undefined_40: 
	Max Loan_6: 
	Mortgage_6: 
	2_73: 
	undefined_41: 
	undefined_42: 
	Available Equity_6: 
	undefined_43: 
	undefined_44: 
	undefined_45: 
	undefined_46: 
	undefined_47: 
	undefined_48: 
	undefined_49: 
	20_3: 
	20_4: 
	20_5: 
	20_6: 
	20_7: 
	Month 1: 
	Month 2: 
	Month 3: 
	Month 4: 
	Month 5: 
	undefined_50: 
	undefined_51: 
	undefined_52: 
	undefined_53: 
	undefined_54: 
	undefined_55: 
	How are you going to make it happen 1: 
	How are you going to make it happen 2: 
	How are you going to make it happen 3: 
	How are you going to make it happen 4: 
	How are you going to make it happen 5: 
	How are you going to make it happen 6: 
	How are you going to make it happen 7: 
	How are you going to make it happen 8: 
	How are you going to make it happen 9: 
	How are you going to make it happen 10: 
	How are you going to make it happen 11: 
	How are you going to make it happen 12: 
	How are you going to make it happen 13: 
	How are you going to make it happen 14: 
	How are you going to make it happen 15: 
	How are you going to make it happen 16: 
	undefined_56: 
	undefined_57: 
	undefined_58: 
	20_8: 
	20_9: 
	20_10: 
	20_11: 
	20_12: 
	Month 1_2: 
	Month 2_2: 
	Month 3_2: 
	Month 4_2: 
	Month 5_2: 
	undefined_59: 
	undefined_60: 
	undefined_61: 
	undefined_62: 
	undefined_63: 
	undefined_64: 
	How are you going to make it happen 1_2: 
	How are you going to make it happen 2_2: 
	How are you going to make it happen 3_2: 
	How are you going to make it happen 4_2: 
	How are you going to make it happen 5_2: 
	How are you going to make it happen 6_2: 
	How are you going to make it happen 7_2: 
	How are you going to make it happen 8_2: 
	How are you going to make it happen 9_2: 
	How are you going to make it happen 10_2: 
	How are you going to make it happen 11_2: 
	How are you going to make it happen 12_2: 
	How are you going to make it happen 13_2: 
	How are you going to make it happen 14_2: 
	How are you going to make it happen 15_2: 
	How are you going to make it happen 16_2: 
	What is my intended strategy for my next property 1: 
	What is my intended strategy for my next property 2: 
	What is my intended strategy for my next property 3: 
	What is my intended strategy for my next property 4: 
	What is my intended strategy for my next property 5: 
	What is my intended strategy for my next property 6: 
	What is my intended strategy for my next property 7: 
	What is my intended strategy for my next property 8: 
	What is my intended strategy for my next property 9: 
	undefined_65: 
	undefined_66: 
	undefined_67: 
	undefined_68: 
	undefined_69: 
	undefined_70: 
	undefined_71: 
	undefined_72: 
	undefined_73: 
	undefined_74: 
	undefined_75: 
	undefined_76: 
	undefined_77: 
	undefined_78: 
	undefined_79: 
	undefined_80: 
	undefined_81: 
	90: 
	10_55: 
	010: 
	80: 
	20_13: 
	020: 
	70: 
	30: 
	030: 
	60: 
	40: 
	040: 
	undefined_82: 
	undefined_83: 
	undefined_84: 
	undefined_85: 
	undefined_86: 
	undefined_87: 
	undefined_88: 
	undefined_89: 
	undefined_90: 
	Which one is my weakness 1: 
	Which one is my weakness 2: 
	Which one is my weakness 3: 
	Which one is my weakness 4: 
	What type of deal do I need to do to strengthen this weakness 1: 
	What type of deal do I need to do to strengthen this weakness 2: 
	What type of deal do I need to do to strengthen this weakness 3: 
	What type of deal do I need to do to strengthen this weakness 4: 
	What type of deal do I need to do to strengthen this weakness 5: 
	What type of deal do I need to do to strengthen this weakness 6: 
	1_74: 
	2_74: 
	3_67: 
	4_65: 
	5_62: 
	6_57: 
	7_55: 
	8_55: 
	9_55: 
	10_56: 
	11_3: 
	12_3: 
	13_3: 
	14_3: 
	15_3: 
	16_3: 
	17_4: 
	18_3: 
	19_3: 
	20_14: 
	21_2: 
	22_2: 
	23_2: 
	24_2: 
	25_2: 
	26_2: 
	27_2: 
	28_2: 


